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Ahmed Mohamed El Tanbdawy

Sales, Marketing & Business Development Director

gnaahmed2025@gmail.com | linkedin.com/in/ahmed-mohamed-eltanbdawy-17bb211a1
Dammam, Saudi Arabia | +966-0504707941 | +966-0560272580

Sales and Business Development Director with over 17 years of experience in leading sales strategies,
business growth, and market expansion across building materials, steel, wood, and ready-mix concrete
sectors. Highly experienced in penetrating new markets, building strategic partnerships, and driving
sustainable revenue growth.

Proven track record in leading and developing sales teams, designing and executing innovative
marketing plans, and negotiating large-scale contracts to maximize profitability.

Skilled in using CRM tools and market analysis to align sales strategies with corporate objectives,
strengthen competitive positioning, and deliver measurable results.

Work Experience

Sales & Marketing Director

Thawq wa Bina Gulf — Saudi Arabia 2024 — Present
o Leading sales & marketing strategies across wood, GRC, GRP, and general contracting
divisions.
o Expanded into major government and private projects, securing multi-million SAR con-
tracts.
o Built strategic partnerships with developers and consultants, strengthening market posi-
tioning.

Sales & Marketing Director
Shanfari Ready-Mix Concrete — Oman 2019 -2023

o Directed sales & marketing operations, boosting market share in the ready-mix sector.
o Developed and coached sales teams consistently achieve KPIs.
e Produced market and competitor reports to guide executive decision-making.

Senior Sales Executive
Al-Raya Ready-Mix Products — Saudi Arabia 2015-2019

e Managed sales of ready-mix concrete, cement, and crushers.
o Negotiated contracts and pricing agreements, enhancing profitability.
o Built strong client relations with contractors and consultants to ensure repeat business.

Senior Sales Representative
Al-Tayyar Plastic Industries — Saudi Arabia 2012 -2015

e Oversaw sales of CPVC, PVC, polyethylene pipes, hoses, and fittings.
e Secured new B2B contracts, expanding market presence.
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o Trained and led sales teams to consistently meet targets.

Sales Representative

Suez Steel Company — Egypt 2008 — 2012

e Managed sales of steel products, securing contracts with major developers and contrac-

tors.
e Oversaw booking, delivery schedules, and after-sales support.
o Expanded client base by entering new sectors and building strong trust.

Key Projects & Achievements

e Led a 15-member sales team, consistently achieving 95%+ of KPIs.

¢ Closed SAR 50M+ in government and private sector contracts.

e Established strategic partnerships with top developers and government entities.
¢ Enhanced brand image, strengthening market reputation and client trust.

Core Skills

e Business Development & Market Expansion
Sales & Marketing Strategies

Negotiation & Closing Major Contracts
Customer Relationship Management (CRM)
Market Analysis & Competitor Benchmarking
Sales Team Leadership & Motivation

Sales Planning & Reporting

New Market Penetration

Education

o Bachelor of Law (LLB) — Menoufia University, Egypt
o Diploma in Mechanical Engineering — Egypt

Languages

Arabic (first language), English language (Very GOOD)

Driving License
e Available (Saudi Arabia, Egypt, Oman)

Certificates

e Advanced Sales Certificate — Chamber of Commerce & Industry —2018
e CRM (Customer Relationship Management) Certificate — 2020
e Business Management & Market Development Course — 2022



